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Coordination of Agricultural Product Dual-channel Supply Chain Based on Revenue Sharing Contract

WANG Zuo-tie, LI Ping ( School of Business,Quzhou University , Quzhou , Zhejiang 324000)

Abstract With the development of the Internet and e-commerce ,more and more companies choose the dual-channel sales model , the network
sales channels and the traditional sales channels coexist. The dual-channel sales model can achieve resource sharing and complementary advan-
tages between channels,and better satisfy customers. Differentiate shopping preferences, increase customer loyalty, and increase supply chain
efficiency. Through constructing the income sharing contract model of dual-channel supply chain ,the problem of mixed channel coordination of
agricultural product dual-channel supply chain composed of suppliers and retailers is studied. Discusses the supply chain coordination problem
under the condition that the parameters of the revenue sharing contract change. The ultimate goal of the dual-channel supply chain coordination
is to make the optimal decision of suppliers and retailers in the decentralized state equal to the optimal decision of the supply chain system in
the centralized state. Therefore, this paper achieves the traditional sales channel and network sales by designing the parameters of the revenue
sharing contract. In order to achieve dual-channel supply chain coordination, retailers need to share most of their traditional sales channel reve-
nue with suppliers in exchange for lower wholesale prices; suppliers are willing to provide lower wholesale prices rather than share more reve-

nue from online sales channels.
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Table 1 Descriptions of parameters of agricultural products dual channel supply chain model
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